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Welcome to Business Impact 1.3  
Module A: Onboarding new colleagues
Business Impact 1.3.A is the A Module from Business Impact 1.3.  
This module focuses on personal encounters in the business world.  
In this module you’ll take part in a case study about onboarding new colleagues. 

Business Impact
This innovative modular business English  
course covers two levels B1 – B2 (intermediate  
to upper-intermediate) and B2 – C1 (upper-
intermediate to advanced) in six books  
(print + digital). Each of the six books comprises  
three modules, A, B and C. All modules are also 
available as stand-alone digital modules.

All A Modules have a strong focus on personal 
encounters, all B Modules focus primarily on 
day-to-day business and all C Modules focus 
on business results. 

Modules can be chosen individually to suit the 
level, interests and requirements of classes, 
allowing full flexibility and control in terms of 
content and progress.
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Business Impact
This innovative modular business English  
course covers two levels B1 – B2 (intermediate  
to upper-intermediate) and B2 – C1 (upper-
intermediate to advanced) in six books  
(print + digital). Each of the six books comprises  
three modules, A, B and C. All modules are also 
available as stand-alone digital modules.

All A Modules have a strong focus on personal 
encounters, all B Modules focus primarily on 
day-to-day business and all C Modules focus 
on business results. 

Modules can be chosen individually to suit the 
level, interests and requirements of classes, 
allowing full flexibility and control in terms of 
content and progress.
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Welcome to Business Impact 1.3  
Module B: International visits & business travel
Business Impact 1.3.B is the B Module from Business Impact 1.3.  
This module focuses on day-to-day business.  
In this module, you’ll take part in a case study on international visits and business travel. 
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Welcome to Business Impact 1.3  
Module C: Money matters
Business Impact 1.3.C is the C Module from Business Impact 1.3.  
This module focuses on business results.  
In this module, you’ll take part in a case study dealing with budgets and finance. 
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Business Impact
This innovative modular business English  
course covers two levels B1 – B2 (intermediate  
to upper-intermediate) and B2 – C1 (upper-
intermediate to advanced) in six books  
(print + digital). Each of the six books comprises  
three modules, A, B and C. All modules are also 
available as stand-alone digital modules.

All A Modules have a strong focus on personal 
encounters, all B Modules focus primarily on 
day-to-day business and all C Modules focus 
on business results. 

Modules can be chosen individually to suit the 
level, interests and requirements of classes, 
allowing full flexibility and control in terms of 
content and progress.
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